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Marketing & Sales Concept
New Marketing Mindset (luoAnlnUN1SnaIn)
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e 6 dunAosritlunisrinana uganisiyasunlas Marketing
(TRANSFORMATION)
® Need NU Want / Selling Point 11a: Unique Selling Point
® Add Values / Satisfaction / Delight Option / Cross Selling / Up Selling (|\7"\}a
MOYOANSAUYONVIY)
Workshop néu: Selling Point la: Unique Selling Point Ifiofypnanén

Component Marketing MIXs

® ANUNUNISMATN 4P’s / 8P’s / 11 P’s Products HSowanfruzine:vie Price
H8oN1SAVSIAIVIY Place h8oan1uivae Promotion nananssuadiasy
nismnann (UlsRanssudaiasunisviy)

New Marketing Concept

® Jnuru: N1SManm 4P vs 4C
4P  vs

Product

Price

Place -
Promotion -

Workshop ngu: IWINgu 4P vs 4E

r r r
ctrainingsen-’ice.com ’ 089-0242475 W WAC Training Ser\icew
L

misnelumsausuaakdaumsla 200% (dksulidunna)




)
Training Service

Outline: NagnsnIsaalaLBusa LionwlawWsyukloaALLY

¥ouu"y - 19a1 13.00 - 16.00 U.

Hoveoousu
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® Professional Instructor
® Asia-Pacific Marketing Federation
® Certified Professional Marketer

® (Certified Customers Relationship Management in ASIA

Meofiudnens
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